
Construction Activity
Leveling Off

iaWCC/GDCI’s third annual business volume survey
shows construction levels will be leveling off in 1977 and 1978

(Editor’s Note: The totals used in this story are actual only for the 70
contractors who returned survey forms. Five previous surveys show that the
sample totals when multiplied by a factor of 4.2 produce reasonably accurate
numbers for ALL iaWCC/GDCI contractors. For example, the 1976 total of
$20.7 million volume for acoustical ceilings represents the total volume
reported by the 70 sample contractors. The approximate volume total for all
iaWCC/GDCI contractors is $86.9 million.)

Business Volume Comparisons for Finishing Systems Contractors
(Below are the totals for market representations by iaWCC/GDCl wall and ceiling contractors as reported in the Third

Annual Business Volume Survey taken in September, 1977. Survey forms were returned by 70 contractors, whose
average annual income is $1,500,000.

Of the total, 61 contractors were union operators. and 8 were non-union, with 56 of the contractors being members of
iaWCC/GDCI. Based on five previous surveys. a multiple of 4.2 provides a reasonably accurate total for the business
volume performed by ALL iaWCC/GDCI contractors during the business year.

Surveys have been conducted on selected and on a random sample basis. The 1974 and 1975 surveys were based on
selected samples (every 4th name in 1974, and every 5th name in 1975) with returns running 75% in 1974 and 81% in 1975.

The 1976 survey was based on a random sample, taken from the CONSTRUCTION DIMENSIONS MAGAZINE
contractor mailing list. The membership poll was total. Returns were 63%.)

Market Category

Acousticals
Curtainwall
Demountables, Movables
Drywall
Fireproofing
Flooring
Insulation
Lath, Plaster
Roof Deck
Steel Framing
Stucco. Specialty Finishes
Other

Market Volume by Source*

Residential (Single Houses)
Residential (Multiple, hi rise, etc.)
Commercial, Institutional
Industrial

1976 Income Derived From*

1974
(In Millions)

$ 25.6
10.8
19.1
69.4
14.0
3.0

—
34.9

.5
—
14.1

—

191,400,00

17,195,678
14,990,025

133,867,242
23,344,500

1975 1976
(In Millions) (In Millions)

20.0 20.7
4.5 9.3

11.2 10.8
54.9 69.8
17.4 9.2
4.0 6.1
— 8.1

34.9 24.1
6.7 6.7
— 9.6
18.6 8.1
— 7.6

172,200,000 190,158,000

*Totals are not the same
because of rounding
off.

New Construction 161,348,550
Modernization, Rehab 28,480,200

8 Construction DIMENSIONS



I f you’re a wall and ceiling con-
tractor wondering just what 1978
holds in store for you, here’s what
some 70 of the top contractors in
the industry think is going to hap-
pen:

Commercial, and industrial con-
truction activity will continue to
show increases in 1978—but at a
decreasing rate and much of the
dollar gain will be in inflation dol-
lars not increased volume. Resi-
dential building will drop somewhat
from its current levels.

That projection came out of the
Third Annual Business Volume
Survey conducted among a select
group of iaWCC/GDCI contrac-
tors and non-association contrac-
tors who are readers and subscrib-
ers to Construction Dimensions
Magazine.

The survey was conducted in
September by CONSTRUCTION
DIMENSIONS and 70 contrac-
tors responded with detailed infor-
mation on their annual gross in-
comes and a break-out of the vari-
ous marketing categories which
contributed to these totals..

Not surprisingly, the 1977 survey
of wall  and cei l ing contractors
showed a slight increase in total
construction volume — slightly
more than 10 per cent—above the
previous year’s total. In 1975, con-
tractors participating in the survey
reported performing some $172 mil-
lion in total work volume. This
compares with some $190 million
total work for 1976.

And again, drywall made the
deepest penetration into the total

volume of all contractors while ac-
counting for the largest portion,
Wall and ceiling contractors—for
the first time taking into account
the full representation of former
GDCI contractors — performed
some $69 million worth of drywall
work during 1976.

Despite these increases, though,
the total work performed by wall
and ceiling contractors during 1976
did not achieve the level reported
in 1974—when the recession had

In 1977, a total of $54 million
worth of drywall was reported in
the $172 million total—31%. The

struck the hardest. Then, contrac-

$69 million in drywall represents

tors reported a total of some $191

36% of the $190 million total for
1976.

million.
The $4 million difference be-

tween 1976 and 1974 would be less
than the inflation during this time
period, indicating that while con-
tractors may have done more dollar
volume the actual amount of work
was less.

Housing Strong

The s ing le  house res ident ia l
market also showed up strongly for
the first time in the survey figures.
Heretofore, association surveys
showed little work in the single
house residential market on a per-
centage basis. This time, some 25
contractors reported doing a total
of $20.7 million worth of wall and
ceiling work—mostly drywall—in
single houses.

Other major market categories

showed: Residential  (Mult iple),
$155 million; Commercial, $132
million, and Industrial, $24.3 mil-
lion.

A further breakdown of the 1976
volume figures shows that wall and
ce i l ing  cont rac tors  der ived an
overwhelming—but sl ightly de-
creasing—share of their income
dollars from new construction.
New work accounted for slightly
more than $161 million, while mod-
ernization and rehab work totaled
$29 million. The latter category,
representing about 15% of the total,
contributed to only 11% of the pre-
vious year’s receipts.

Only 36 contractors reported
sales gains in 1976, and these in-
creases amounted to $23.2 million.
E ight  cont rac tors  exper ienced
losses during the same period of
$2.9 million, while the remainder of
the survey group indicated their
sales were essentially the same—or
they failed to answer the question.

For the years 1977 and 1978,
contractors showed tempered op-
timism. Some 34 contractors see
total income increasing $26 million
o v e r  1 9 7 6  p e r f o r m a n c e s ,  b u t
another 10 contractors see losses of
approximately $6.7 million.

This would seem to indicate that
work volume increases would be
somewhat modest. In their 1978
outlook, contractors were even
more guarded with 39 seeing their
volumes increasing by $14.2 million
over present levels, and only 6 pre-
dicting sales decreases for them-
selves.

(Continued on page 27)



SURVEY:
(Continued from page 9)

Changing Services

Because of a rather unpredictable construction fu-
ture, 40 contractors reported they are making efforts to
change the composition of their contract services. Un-
derstandably, the service that is drawing the most at-
tention is insulation.

Some 17 contractors reported they are right now
taking positive steps to add insulation to their services,
while a total of 42 contractors reported they are look-
ing at it with an intention to get into the product now or
as soon as the current shortage allows some penetra-
tion potential.

Steel framing has caught the current attention of 13
contractors, while demountable partitions and acous-
tical ceilings were mentioned as diversification moves
by 10 contractors. Eleven contractors reported they
will be getting into drywall as soon as possible to offset
sales losses.

On a weighted basis—a statistical device to elimi-
nate unfair influence from extremely large volume
contractors—the average volume for the contractors
participating in the survey is $1,500,000.

This is a significant increase over both 1974 and 1975
when the average volume for iaWCC/GDCI contrac-
tors was $1,250,000.

One of the factors noted in this increase in average
volume was the fact that only 2 contractors reported
more than $1 million volume as single service contrac-
tors. All of the other million a year or more operators
were diversified contractors.

In previous years and in a number of other, but re-
lated, studies, the multiplier factor of 4.2 provides a
reasonable estimate of the total volume performed by
all members of iaWCC/GDCI.

When applied to the 1976 volume, the overall total
for this period would then be $820,432,200 for all
iaWCC/GDCI contractors.

Actually, the overall volume for association con-
tractors would probably be somewhat higher than this
total because of the increase in membership totals fol-
lowing the consolidation. Further studies will be
needed to determine if their multiplier is still accurate.

Even with the possibility of a higher multiplier fac-
tor, the dominance of iaWCC/GDCI contractors in
the wall and ceiling industry is awesome, representing
nearly 45% of the value added in the entire industry
which comprises acousticals, drywall, insulation, and
lath and plastering.

The U.S. Census Bureauestimates that the wall and
ceiling industry adds a little over $2 billion in value
added in construction with the universe of contractors
totaling about 13,000. o

January, 1978 2 7


