
iaWCC/GDCI SURVEY: Still The Elite
iaWCC/GDCl Contractors Still Represented the

Bulk of Work in the Industry Despite a 10% Volume Drop

I a W C C / G D C I  c o n t r a c t o r s
dropped in business volume some
10% for the fiscal year ending July
31, 1976, compared to the same
period for the prior business year.

This was disclosed in the latest
annual wall and ceiling construc-
tion business volume survey con-
d u c t e d  b y  C O N S T R U C T I O N
DIMENSIONS MAGAZINE.

From July 1975, to July, 1976,
iaWCC/GDCI  cont rac tors  per -
formed an estimated $855,000,000
in total business volume. Of this to-
tal, GDCI contractors, returning
survey forms for the first time in
the annual measurement, reported
volume of $132,000,000 in drywall,
10

acoustical, and demountable parti-
tion work mostly.

The iaWCC contractors, num-
bering 63, repor ted an ac tua l
$172,000,000 in business volume
along a wide spectrum of special-
ties. This compares with
$191,400,000 in volume done dur-
ing the 1973-74 period as reported
by 72 contractors—for a difference
of about 10%.

A number of previous iaWCC
member surveys have confirmed
that a multiplier of 4.2 provides a
reasonable estimate of the total
volume performed by all members
of iaWCC—and, when applied, the
overal l  volume for the 1974-75
period was  $723 ,240 ,000  vs .

$803,660,000 for 1973-74.
This means that iaWCC/GDCI

contractors represent slightly less
than 5% of the universe of plaster-
ing, drywall, acoustical, and insula-
tion contractors yet perform a stag-
gering 20% or more of the total $6
billion dollars worth of work done
in the U.S. annually.

As expected, drywall represent-
ed the bulk of the dollar producing
markets, and contractors returning
figures reported a drop from $69.4
to $54.9 million. These numbers do
not reflect the GDCI contractors’
contributions because there are no
prior data from which to measure.
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In any event, only 31 former
GDCI contractors reported a total
volume of $132,000,000 for the
period—and $91,080,000 (81%) was
in drywall and related work.

For the former iaWCC contrac-
tors, the residential market repre-
sented a relatively minor contribu-
tion to the totals. Here, a total of
$3,100,000 was reported, while the
c o m m e r c i a l  m a r k e t  p o s t e d  a
$148,950,000 total, and the indus-
trial market accounted for another
$19,150,000.

As for their expected business
fortunes for the coming year, the
iaWCC/GDCI  cont rac tors  sp l i t
about evenly, indicating that no
specific trend or direction is yet in
sight.

Some 32 contractors predicted a
volume increase of approximately
$7,540,000 over their  previous
year’s performance, while 29 from
the group saw a decrease from
present  vo lumes amount ing to

$14,100,000. The others forecasted
little change.

Judging from individual returns,
most of the optimism came from
Ohio, Arizona, Texas, and Illinois
(but not including the Chicago met-
ropolitan area).

The troubled states now—and
those that are expected to show
less than average growth this com-
ing year—seem to be Florida, New
York, Pennsylvania, New Jersey,
and California.

Predictions were just about split
i n  m o s t  o t h e r  s t a t e s — e x c e p t
Hawaii where contractors foresee a
leveling off or a decided drop with
considerable washout of contrac-
tors due to an overbuild situation
that will require some time to be
digested.

On an individual and a group
basis, sales trends for the past year
and on into next year are diverging
from the sale trends experiences
reported for the past five years. A
total of 55 contractors have experi-
enced sales increases during the
past 5 years while 25 have sus-
tained decreases. Eleven contrac-
tors from the group stated that their
annual business volume has re-
mained essentially the same.

In the face of more difficult busi-
ness conditions, some 60 percent of
the contractors stated that they are
going ahead with further diversifi-
cation planning. The major areas of
diversification are in drywall, de-
mountable partitions and fireproof-
ing.

Also of importance to contrac-
tors looking for additional services
are acoustical ceilings and curtain
walls.

Consistent with previous find-
ings, a total of 44% of wall and ceil-
ing contractors take direct respon-
sibility for making all of their firms’
material purchases. This percent-
age apparently is on the increase as
contractors begin placing greater
emphasis by themselves on achiev-
ing cost savings through the pur-
chasing function.

Eighteen percent of the contrac-
tors report that they approve the
buying decisions of their subordi-
nates, while 30% review only major
items. o
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