
1995 Construction Dimensions Magazine Article Index
Adhesives/Bonding
Agents/Fasteners

Gardner, Michael A.“Wachuwannano.” Feb-
ruary 1995, p. 35. Abstract: This month's subjects:
breaking the bonds of adhesives and studs.

Gardner, Michael A. “Wachuwannano.” April
1995, p. 79. Abstract: Choosing the right screw for
attaching to metal and wood.

Johnson, Charles. “Bonding with Drywall Ad-
hesives.” February 1995, p. 18. Abstract: Choos-
ing the right adhesive for the job will help you cut
labor and material costs while maintaining or
improving your job quality.

Larsen, Jeff “Plastering Properly.” February
1995, p. 21. Abstract: Proper preparation of the
surface before, during and after the bonding agents
are applied to Portland cement plaster can make
the difference between a successful adhesion and a
sticky mess.

Teloh, David W. “Sticky Decisions.” Decem-
ber 1995, p. 36. Abstract: The advantages and dis-
advantages of using adhesives with wood and steel
are discussed in this opinion piece from the techni-
cal director and product manager for one of the
industy; leading drywall adhesives manufacturers.

AWCI
“Construction Trends.” November 1995, p.

11. Abstract: AWCI names new EVP.

“Exhibiting the Best.” March 1995, p. 41.
Abstract: A listing of the exhibitors at the world's
largest wall and ceiling industry exposition.

“Industry Encounters.” June 1995, p. 49.
Abstract: Photos bring you the highlights of AWCI's
78th Annual Convention, recently held in
Nashville, Tenn.

Major, Michael J. “Ready to Go.” July 1995,
p. 37. Abstract: His term as AWCI president began
July 1, and T.J. McCartney is ready to tackle every-
thing from member services to OSHA.

“Picture This.” June 1995, p. 35. Abstract: A
photo essay that recognizes some AWCI-member
field personnel.

Biography
Major, Michael J. “Amazing Grace.” Novem-

ber 1995, p. 19. Abstract: Our AWCI member
profile of Grace Construction Products describes
how the company got its start as a chemical com-
pany and went on to become a business that
employs 1,900 people in the fireproofing product
Line division and brought in about $387 million
in revenues in 1994. Its most recent challenge was
a fireproofing job on an exbibit/conference ball that
required much of the work to be done from scaffolds
60 feet in tbe air.

Major, Michael J. “Beating OSHA.” March
1995, p. 23. Abstract: Contractor Tom Johnson
received his 15 minutes of fame when his company
became known as central Florida's highest fined
construction company. OSHA first made an exam-
ple out of him, but now he's an example OSHA
wants others to follow.

Major, Michael J. “Brothers in the Biz.”
December 1995, p. 24. Abstract: “I couldn't hang
a sheet of drywall,” says Richard Wyatt of Wyatt,
Incorporated of his early days in the drywall busi-
ness, which started out in a basement. Today, the
company is included in ENR's Top 20 companies.
Here's how Richard and his brother Wes took their
pre-law and business degrees and became successful
wall and ceiling contractors.

Major, Michael J. “Heads Up!” April 1995, p.
37. Abstract: A look at the history of Armstrong
World Industries and the ceilings that make the
company one of the largest acoustical ceiling man-
ufacturers in the industry.

Major, Michael J. “How’d They Do That?”
October 1995, p. 20. Abstract: The Radisson
Hotel in Lacrosse, Wis., lost no guest revenue when
their renovation project was completed with
Poellinger's, Inc. at the helm.

Major, Michael J. “Philosophy of Success.”
January 1995, p. 20. Abstract: From age 12 to the
operation of his business from his parents’ garage,
the founder of Dryvit Systems, Inc. tells his tale of
blood sweat and tears.

Major, Michael J. “Ready to Go.” July 1995,
p. 37. Abstract: His term as AWCI president began
July 1, and T.J. McCartney is ready to tackle every-
thing from member services to OSHA.

Major, Michael J. “Steel Away.” July 1995, p.
19. Abstract: Bonitz Contracting Company has
met with some unusual circumstances on steel-
framing projects. Read about how the company
grew from a roof deck firm in 1953 to the steel
framing/drywall/flooring giant it is today.

BusinessBusiness
Brown, Donald L. “Aggressive Claims Man-

agement.” August 1995, p. 22. Abstract: We told
you in March bow to cut workers’ comp costs by
implementing an injury management plan. This
article tells you how managing your claims and the
injured worker also can reduce your premiums.

Brown, Donald L. “Cutting Comp Costs.”
March 1995, p. 17. Abstract: Knowing bow to
prevent injuries is the first step toward lowering
your workers’ comp premiums. Then, implement-
ing an injury management plan may cut costs even
more. You and your employees will benefit.

Ensman, Richard G., Jr. “Constructive Criti-
cism.” June 1995, p. 31. Abstract: Does your hard
hat morph into a dunce cap when the boss is offer-
ing constructive criticism? Turn criticism into

praise—and make sure it never happens again!

Ensman, Richard G., Jr. “Leading Managers.”
August 1995, p. 18. Abstract: Managers are one
kind of boss; Leaders are another. Which are you?

Ensman, Richard G., Jr. “PR Blitz.” Novem-
ber 1995, p. 39. Abstract: Increase your bottom
line by attracting more customers. The 25 public-
relations ideas in this article will help you do just
that.

Gardner, Michael A. “Salaries Scrutinized.”
April 1995, p. 68. Abstract: The survey results are
in! Find out the going rates paid to laborers in
many trades from all regions of the country.

O’Brian, Michael A. and Thomas R Loy.
“1995 Construction Outlook.” February 1995,
p. 33. Abstract: Take a look into the crystal ball as
FMI Corporation tells you where the peaks and
valleys will be in this economic forecast.

Rice, Hugh L. and Andrew W. Arnold. “Suc-
cessful Transactions.” April 1995, p. 51. Ab-
stract: FMI experts tell you bow to make your con-
struction company more attractive to potential
buyers, and how you can make a smart decision if
you are considering making a purchase.

Rice, Hugh and Stephen Darnell. “Trends for
‘96. December 1995, p. 40. Abstract: What will
be the buyer's markets in 1996? Should you con-
sider a merger next year? Is diversification a good
idea? Should your three children inherit the family
business?

Ceilings
“Atypical Acoustical Installation.” April 1995,

p. 63. Abstract: The 120,000 square feet of
acoustical ceilings at the Chicago Ridge Mall and
the unusual installation made many contractors
turn down the job. Those who accepted the chal-
lenge made it work by cultivating good communi-
cations with other contractors on the job and with
the architects.

Fierke, Denise. “Patent Pending.” June 1995,
p. 25. Abstract: A do-it-yourselfer started out with
a wish to finish his basement and finished with a
new product for suspended ceilings and a possible
patent.

“‘Fun Ship’ Atmosphere.” April 1995, p. 29.
Abstract: The Casino Rouge Riverboat shines at
night, thanks to specialty ceilings and 55,000 fiber
optic lights.

“Hooked on Metal.” December 1995, p. 48.
Abstract: The Tampa International Airport expan-
sion features a hook-on suspended metal ceiling sys-
tem that required panel lengths up to 10 feet.

Major, Michael J. “Heads Up!” April 1995, p.
37. Abstract: A look at the history of Armstrong
World Industries and the ceilings that make the
company one of the largest acoustical ceiling man-
ufacturers in the industry.
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Computers
Ensman, Richard G., Jr. “A Puzzlement.” June

1995, p. 38. Abstract: Basic computer language is
embedded in a “hidden word” puzzle. The clues
are easy-to-remember definitions, so learn a lot
while you have a little fun!

Ensman, Richard G., Jr. “Surfing Safari.” July
1995, p. 46. Abstract: Don't know the first thing
about finding your way in the Internet jungle?
Here's an article that tells you how to get started,
how the Information Superhighway evolved and
how to address those you meet while surfing.

Gardner, Michael A. “Wachuwannano.” June
1995, p. 45. Abstract: Where to find the industry
info on the Internet.

Major, Michael J. “Gauging Technology.”
November 1995, p. 30. Abstract: Computer anx-
iety? One of the leading estimating-software devel-
opers in the industry tells you how overcoming your
computer fears can help you run a more successful
business

Drywall
“Construction Trends.” December 1995, p.

10. Abstract: Good market news for the drywall
industry.

Gardner, Michael A. “Wachuwannano.” Janu-
ary 1995, p. 19. Abstract: Drywall screws, and
gypsum industry marketing and manufacturing.

Gardner, Michael A. “Wachuwannano.” May
1995, p. 57. Abstract: This month's subjects: more
thoughts on gypsum board temperature require-
ments, drywall finishes.

Gardner, Michael A. “Wachuwannano.” Octo-
ber 1995, p. 51. Abstract: Joint compound thawed.

Johnson, Charles. “Bonding with Drywall Ad-
hesives.” February 1995, p. 18. Abstract: Choos-
ing the right adhesive for the job will help you cut
labor and material costs while maintaining or
improving your job quality.

Major, Michael J. “Brothers in the Biz.”
December 1995, p. 24. Abstract: “I couldn't hang
a sheet of drywall” says Richard Wyatt of Wyatt,
Incorporated of his early days in the drywall busi-
ness, which started out in a basement. Today, the
company is included in ENR's Top 20 companies.
Here's how Richard and his brother Wes took their
pre-law and business degrees and became successful
wall and ceiling contractors.

Major, Michael J. “Steel Away.” July 1995, p.
19. Abrtract: Bonitz Contracting Company has
met with some unusual circumstances on steel-
framing projects. Read about how the company
grew from a roof deck firm in 1953 to the steel
framing/drywall/flooring giant it is today.

Walker, Jerry A. “Protecting People.” Novem-
ber 1995, p. 35. Abstract: Keeping out of the path
of smoke is the goal of everyone, from the building
owner to the occupants, and it's the reason for local
fire codes. Gypsum products are effective smoke bar-
riers when they are applied using the proper tech-
niques.

Walker, Jerry A. and Gypsum Association
Technical Staff. May 1995, p. 39. Abstract: The
hose-stream test is unfair to gypsum and gives a
biased edge to masonry. It's time for a change.

Whitmire, Tara. “Managing Gypsum.” March
1995, p. 35. Abstract: In the drywall trade, hoist-
ing gypsum board is an everyday occurrence. Here's
how to do it right.

EIFS
Chelli, Ron. “EIFS Gets Stuck.” September

1995, p. 45. Abstract: How to pick the proper plate
and apply the proper fastening method when
attaching polymer- based or polymer-modified EIF
systems. Do it right and the EIFS industry will
continue to thrive.

“EIFS Goes Retail.” September 1995, p. 56.
Abstract: A flexible EIF system allowed contractors
to put a new front on an old warehouse and turn
an eyesore into prize retail space.

“EIFS in a Shell.” September 1995, p. 22. Ab-
stract: There's a gymnasium in the head, kinder-
gartners in the tail, first through eighth grades in
the legs and offices in the belly. It's the “turtle school”
of the Oneida Indian Tribe in Wisconsin, and it's
covered in EIFS.

Harrison, Peter. “EIFS Tough Act.” Septem-
ber 1995, p. 37. Abstract: Just how tough are EIF
systems? EIMA's technical committee chairman tells
you how EIMA test methods were used to find the
answer.

Major, Michael J. “EIFS Puerto Rican Style.”
January 1995, p. 37. Abstract: Renny Huntley's
family had been in the plastering business for three
generations until be took his skills across the water
to introduce the EIFS business to the developing
commonwealth of Puerto Rico.

Major, Michael J. “Philosophy of Success.”
January 1995, p. 20. Abstract: From age 12 to the
operation of his business from his parents’ garage,
the founder of Dryvit Systems, Inc. tells his tale of
blood sweat and tears.

Major, Michael J. “Senergy Speaks.” Septem-
ber 1995, p. 27. Abstract: One of the top EIFS
manufacturers in the country, Senergy, Inc., is
branching out to the residential market, and their
tech support is going to make it happen.

Payne, Peter R “EIMA Says.” April 1995, p.
45. Abstract: The EIFS Industry Members Associ-
ation now requires high-impact mesh and requests
compliance from all in the industry

“Tornado of Opportunity.” January 1995, p.
46. Abstract: After a tornado ripped through DeS-
oto, Texas, James Konowitz used his forward vision
and an improved EIFS system to give the damaged
government center a second opportunity.

Fireproofing/Firestopping
Gardner, Michael A. “Wachuwannano.” July

1995, p. 53. Abstract: Intumescent and endother-
mic firestopping systems: what's the difference?

Gardner, Michael A. “Wachuwannano.” No-
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Fireproofing/Firestopping, continued
vember 1995, p. 23. Abstract: “Fire resist” vs. “fire resistance.”

Major, Michael J. “Amazing Grace.” November 1995, p. 19. Abstract: Our

AWCI member profile of Grace Construction Products describes how the com-
pany got its start as a chemical company and went on to become a business that
employs 1,900 people in the fireproofing product line division and brought in

about $387 million in revenues in 1994. Its most recent challenge was
a fireproofing job on an exhibit/conference hall that required much of
the work to be done from scaffolds 60 feet in the air.

Thomas, Gerald K. “Sealed by a Pro.” February 1995, p. 27.
Abstract: Pipes and other penenations need to be sealed tight to meet
exacting firestopping criteria. This article will teach you about the dif-
ferent materials and their proper applications.

Verhalen, Jim, Jr. “Tons of Steel.” November 1995, p. 24. Ab-
tract: Estimation and application were obstacles to conquer in accom-
plishing the fireproofing of North Carolina's Charlotte Convention
Center, which weighs in with 850,000 square feet.

Walker, Jerry A. “Protecting People.” November 1995, p. 35.
Abstract: Keeping out of the path of smoke is the goal of everyone, from
the building owner to the occupants, and it's the reason for local fire
codes. Gypsum products are effective smoke barriers when they are
applied using the proper techniques.

Insulation
“Insulation Inflates.” September 1995, p. 42. Abstract: Good

news! The Freedonia Group, Inc., predicts the demand for world insu-
lation is going to grow steadily for the next two and a half years.

“Take a Closer Look.” February 1995, p. 30. Abstract: The
infrared telescope in Hawaii is the NASA equipment used to capture
the sights of comets crashing into Jupiter. But the space-age technology
would have been useless bad its dome not been properly insulated.

“Warehouse Wrapped.” October 1995, p. 52. Abstract: Raise three
football fields in the air and put walls around it and you have the
Defense Logistics Agency Warehouse #260 in Memphis, Tenn. Then
try to insulate it . . .  .

Lumber
Gardner, Michael A. “Wachuwannano.” September 1995, p. 35.

Abstract: When is lumber green? When is it dry? Does the difference
really matter?
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Gardner, Michael A. “Wachuwannano.”
November 1995, p. 23. Abstract: Wet/dry lumber
vs. nail pops.

Products, New
“1995 Literature Showcase.” January 1995, p.

23.

“1995 Literature Showcase.” July 1995, p. 25.

“1995 Product Showcase.” May 1995, p. 27.

Major, Michael J. “New Products!” May
1995, p. 22. Abstract: What's new on the shelf?
Find out in this interview with 19 of the indus-
try's major manufacturers.

Renovation/Reuse
“Hoping for Baseball.” March 1995, p. 26.

Abstract: Laminated veneer lumber company
makes for a sturdy scaffold plank, enabling Den-
ver's Coors Field to be renovated in time for the
first pitch.

Major, Michael J. “How’d They Do That?”
October 1995, p. 20. Abstract: The Radisson
Hotel in Lacrosse, Wis., lost no guest revenue
when their renovation project was completed
with Poellinger's, Inc. at the helm.

“University Evolves.” October 1995, p. 38.
Abstract: An adaptive reuse plan changed an aban-
doned department store into an academic, office
and retail area for DePaul University.

Safety
Brown, Donald L. “Cutting Comp Costs.”

March 1995, p. 17. Abstract: Knowing how to
prevent injury is the first step toward lowering

your workers’ comp premiums. Then implement-
ing an injury management plan may cut costs even
more. And, all together, you and your employees will
benefit.

Caswell, Charles. “Heaving with Ease.” March
1995, p. 33. Abstract: Proper lifting techniques
will save you from feeling that pain in the back.

Gardner, Michael A. “Wachuwannano.” Janu-
ary 1995, p. 19. Abstract: Fire safety revisited.
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Safety, continued

Major, Michael J. “Beating OSHA.” March 1995, p. 23. Abstract: Con-
tractor Tom Johnson received his 15 minutes of fame when his company became
known as central Florida highest fined construction company. OSHA first made
an example out of him, but now he's an example OSHA wants others to follow.

“Time Out for Safety.” March 1995, p. 40. Abstract: Giving a toolbox talk
doesn't require a lot of time and energy, but the rewards will be worth the effort.

“Time out for Safety.” February 1995, p. 17. Abstract: Hard hat tips for on
and off the job.

“Time Out for Safety.” April 1995, p. 82. Abstract: Killer carbon monoxide.

“Time Out for Safety.” September 1995, p. 51. Abstract: Proper use of sta-
tionary scaffold.

“Time Out for Safety.” October 1995, p. 55. Abstract: Tips for winter dri-
ving.

“Time Out for Safety.” November 1995, p. 38. Abstract: Tips for giving a
toolbox talk.

Whitmire, Tara. “Managing Gypsum.” March 1995, p. 35. Abstract: In the
drywall trade, hoisting gypsum board is an everyday occurrence. Here's how to do
it right.

Steel
“Construction Trends.” March 1995, p. 6. OSHA delays steel erection fall

protection ruling.

Lepore, Gregory J. “Sporting Steel.” October 1995, p. 33. Abstract: The
Philadelphia 76ers and other teams will play games in a new building that com-
bines masonry, glass and metal panels for energy savings.

Major, Michael J. “Steel Away.” July 1995, p. 19. Abstract: Bonitz Con-
tracting Company of Columbia, S. C., has met with some unusual circumstances
on steel-faming projects. Read about how the company grew from a roof deck
firm in 1953 to the steel framing/drywall/flooring giant it is today.

Moss, Stephen M. “Speeding into Steel.” February 1995, p. 36. Abstract:
Automated fasteners make steel framing more popular in the residential market,
but where will we find the skilled labor to do the job?

Teloh, David W. “Sticky Decisions.” December 1995, p. 36. Abstract: The
advantages and disadvantages of using adhesives with wood and steel are dis-
cussed in this opinion piece from the technical director andproduct manager for
one of the industry's leading drywall adhesives manufacturers.

Vaught, Roger. “Metal Mania.” July 1995, p. 40. Abstract: The verbiage and
uses of the many pieces of the contractor's “erector set.”

Verhalen, Jim, Jr. “Tons of Steel.” November 1995, p. 24. Abstract: Esti-
mation and application were obstacles to conquer in accomplishing the fire-
proofing of North Carolina's Charlotte Convention Center, which weighs in with
850,000 square feet.

Tools and
Equipment

“Hoping for Baseball.” March 1995, p. 26. Abstract: Laminated veneer
lumber company makes for a sturdy scaffold plank, enabling Denver's Coors
Field to be renovated in time for the first pitch.

Godek, Gary and Edward Veome. ‘Rev It Up!” May 1995, p. 43. Abstract:
Accessorize your power tools and see how easy it is to get the job done.

6464 Construction Dimensions r r January 1996



Sedgwick, Kathy B. “Future Townhouses . . . Today.” January 1995, p. 41.
Abstract: Several of the construction industries top manufacturers are experi-
menting to find the best product mix to increase energy efficiency and improve
the manufacturing and installation processes.

Major, Michael J. “Cranes on the Back.” December 1995, p. 28. Abstract:
What do Canadian suppliers and contractors know that their American coun-
terparts don’t? That rear-mounted cranes can reach higher, expedite delivery, and
allow residential contractors to perform commercial-type work.

Miscellaneous
“Curving Concrete.”October 1995, p. 26. Abstract: Las Vegas soon will

have a tower that's three times taller than any building currently on the city's
landscape. How it came to be offers a rare look at the power of hydraulics.

Gardner, Michael A. “Wachuwannano.” March 1995, p. 38. Abstract:
Temperature requirements for material goods.

Major, Michael J. “Wagons Ho!” June 1995, p. 17. Abstract: Whether you
call it the Roach Coach, the Maggot Wagon or something a little more inventive,
mobile service is a $5 billion industry. And you thought you had to get up
early? These guys rise before 3 a. m. to get your business.

Sedgwick, Kathy B. “Future Townhouses . . . Today.” January 1995, p. 41.
Abstract: Several of the construction industry's top manufacturers are experi-
menting to find the best product mix to increase energy efficiency and improve
the manufacturing and installation processes.

“Skylight, Sky Bright.” October 1995, p. 44. Abstract: People and plants are
known to strive in natural daylight, so the Methodist Center in Omaha, Neb.,
has found a way to brighten their patients’ days.
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